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IRS Circular 230 Disclosure: To ensure compliance 
with requirements imposed by the IRS, we inform you 
that any U.S. federal tax advice contained in this 
communication (including any attachments) is not 
intended or written to be used, and cannot be used, for 
the purpose of (i) avoiding penalties under the Internal 
Revenue Code or (ii) promoting, marketing or 
recommending to another party any transaction or 
matter addressed herein. 
  

 Demystifying Valuation Discounts 
  

"How much of a valuation discount can I get when 
valuing my company?" This is a question 
probably posed by many of  your clients, especially 
regarding the most commonly applied discounts, lack 
of control and lack of marketability. Many clients 
believe that discounts for these items are nearly 
automatic. In reality, discounts must be well-supported 
by both the facts of the specific matter and the results 
of the established body of empirical evidence that 
attempts to quantify the various valuation discounts.  
  
An opposing party, whether it is the IRS, a withdrawing 
owner, or a divorcing spouse, will not (and should not) 
accept valuation discounts that are not properly 
buttressed by a thorough analysis. Therefore, it is very 
important that the business appraiser base the 
discount conclusion on the available evidence, linking 
the findings of the empirical studies to the facts and 
circumstances at hand.  
  
There are a number of circumstances where discounts 
may not apply at all - for example, in dissenting or 
oppressed shareholder actions, divorce actions, 
and several other circumstances. There are also some 
valuation methods that, by their nature, result in a 
value that needs no further discounts, as they are 
already incorporated into the application of the method. 
In these cases, the discount is appropriate, but it is not 
explicitly visible. 
  
GMSL's valuation reports are supported by a thorough 
analysis and proper application of the relevant data, 
including information derived to determine valuation 
discounts. In this way, valuation opinions are best 
suited to withstand scrutiny. 



 
To learn more about GMSL's Business Valuation and 
Litigation Support Group, and how we might be able to 
help you better understand valuation discounts, contact 
either Mark S. Warshavsky or Russell Glazer. 
   

Mark S. Warshavsky 
Partner-in-Charge, 

Business Valuation and Litigation Support Group 
Phone: (516) 364-3390 ext. 121 

Email: mwarshavsky@gmslny.com 
________    

  
Russell Glazer 

Partner, 
Business Valuation and Litigation Support Group 

Phone: (516) 364-3390 ext. 208 
Email: rglazer@gmslny.com 

  

About Us
Since the 1950s, Gettry Marcus Stern & Lehrer, CPA, P.C. has 
grown from providing traditional accounting and tax services into a 
full service firm offering consulting, litigation, business valuation and 
forensic accounting. 

The Business Valuation & Litigation Group offers sophisticated 
business valuation and forensic accounting services.  We are adept 
at identifying relevant evidence and analyzing financial information, 
while striving for clarity and timely completion of projects. 

Contact Us   
 

To find out more about how GMSL can help, contact us at: 
 

info@gmslny.com 

Forward email 

Gettry Marcus Stern & Lehrer, CPA, P.C. | 20 Crossways Park North | Woodbury | NY | 11797 

This email was sent to sdevlopoulos@gmslny.com by info@gmslny.com |    
Update Profile/Email Address | Instant removal with SafeUnsubscribe™ | Privacy Policy. 

 


